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1. Personal satisfaction – I feel good about sharing my wealth; giving makes me happy

2. Special cause – I have a personal or emotional connection to a cause or organization

3. Impact – I want to see how my giving supports sustainable change for causes

4. Give back – I see it as my duty to give back as I feel that I’ve “made it”

5. Legacy – I want my wealth to “do good” for future generations

6. Community-related – I want to see my gift making a difference in my community

7. Religious conviction – Giving to my church, synagogue, temple etc. has been a part of my life

8. Tax planning – I give to maximize my tax benefits

9. Family tradition – My family has a history of giving to a certain organization

10. Recognition – I want to be known for supporting a specific cause or organization

Why people give
What motivates people to contribute?  

      

Data Source: BNY Mellon Annual Client Report
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Multi-generational family

• The family has approximately 
$100MM in liquid assets, 
$250MM real estate and other 
non-liquid business interests, 
and a growing family 
foundation that is currently 
around $40MM. 

• The Family Foundation is 
continuing to grow. However, 
G1 and G2 need to include G3 
into the conversation.

The Miller Family



What should the family do next?

• Where do you think this family dynamic     
is today? Where do you think the family 
foundation is today? 

• What did G1 and G2 do well in this story? 
What could they have done differently? 

• How would you advise the family?

• How do you see family dynamics 
influencing a family’s philanthropy? 

• Where do you think philanthropy is 
pivoting today with the rising generations?

Group Discussion



Why people give
Importance of motivators       

Data Source: BNY Mellon Annual Client Report

Religious conviction – Giving to my church, synagogue, mosque, temple, 
etc. has always been a part of my life.
Family tradition – My family has a history of giving to a certain organization.

Special cause – I have a personal or emotional connection to a 
cause or organization.

Men are somewhat more likely to place importance on:Women are somewhat more likely to place importance on:



Key Takeaways

• Philanthropists need to understand their 
own values and those of the individuals 
they are collaborating with in their 
philanthropy. 

• Education plays an important, and 
continuous role in the framework of 
effective philanthropy.

• Ongoing communication around 
charitable giving benefits thoughtful 
reflection and meaningful change.



Tools that can help
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Disclosure Information
1. Fiduciary Trust Company International (“FTCI”) is a New York state-chartered limited purpose trust company. Fiduciary Trust International, LLC (“FTI”) is a Delaware limited liability company and 

investment adviser registered with the U.S. Securities and Exchange Commission. Registration of FTI with the SEC does not constitute an endorsement by the SEC nor does it imply a certain 
level of skill or training. Services may be provided by FTCI and/or FTI. FTI is a wholly owned subsidiary of FTCI which, in turn, is a wholly owned subsidiary of Franklin Resources, Inc., a 
publicly traded financial services firm (ticker “BEN”). FTCI and its subsidiaries together do business as Fiduciary Trust International, referred to within this document as Fiduciary Trust. 

2. Fiduciary Trust has prepared this document solely for the person to whom it has been given for informational and discussion purposes only. Not all investments are suitable for all clients. This 
document and the information contained herein are strictly confidential and may not be reproduced, distributed or communicated to any third party without the express written approval of 
Fiduciary Trust. We reserve the right at any time to amend or change the contents of this document without notice. The information and opinions herein reflect the views and opinions of 
Fiduciary Trust as of the date of this presentation and not as of any future date. All forecasts are speculative, subject to change at any time and may not come to pass due to economic and 
market conditions.

3. Past performance does not guarantee future results and results may differ over future time periods. There is no assurance that any intended results and/or hypothetical projections will 
be achieved or that any forecasts expressed will be realized. Investment return and principal value will fluctuate so that, when redeemed, may be worth more or less than their original cost. 
Current performance may be lower or higher than the performance information quoted. The information in this document has not been independently reviewed or audited by external 
accountants.

4. This document and the information contained shall not constitute an offer to sell or a solicitation of an offer to buy any securities in any investment vehicle, whether or not such vehicle is 
sponsored by FTI (a “Fund”). The material contains investment analysis and is not based on a consideration of any individual client circumstances and should not be construed in any way as 
investment advice, tax, estate,  accounting, legal or regulatory advice. Any investment involves substantial risks and there can be no assurance that the investment objectives described herein 
will be achieved. 

5. Fiduciary Trust believes that the research used in this presentation is based on accurate sources (including but not limited to economic and market data from various government and private 
sources and reputable external databases), but we have not independently verified those sources, and we therefore do not guarantee their accuracy. The opinions, projections and estimates 
contained herein reflect the views of Fiduciary Trust only and should not be construed as absolute statements and are subject to change without notice. Our investment strategies and the 
resulting portfolio holdings may change depending on factors such as market and economic conditions. This information is not a complete analysis of every aspect of any market, country, 
industry, security or portfolio. Because market and economic conditions are subject to rapid change, opinions provided are valid only as of the date of the material. 

6. All investments involve risks, including possible loss of principal. Private investments are subject to special risks. Hedge funds (or funds of hedge funds), private equity funds, and venture capital 
funds often engage in leveraging and other speculative investment practices that may increase the risk of investment loss. These investments can be highly illiquid and are not required to 
provide periodic pricing or valuation information to investors and may involve complex tax structures and delays in distributing important tax information. These investments are not subject to the 
same regulatory requirements as mutual funds. For complete information, please refer to the applicable offering memorandum. These investments are only suitable and intended for accredited 
investors within the meaning of Regulation D under the Securities Act of 1933, and qualified purchasers within the meaning of Section 2(a)(51) of the Investment Company Act of 1940, who are 
familiar with and willing to accept the risks associated with private investments and able to bear the loss of their entire investment. Before making an investment decision, potential investors are 
advised to read carefully the respective offering documents (including any relevant underlying agreements) and the related subscription documents, and to consult with their tax, legal, ERISA 
and financial advisors as appropriate. 

7. Not all investments are suitable for all clients. When selecting mutual funds as a suitable investment for your account pursuant to its discretionary investment authority, Fiduciary Trust may 
select and invest in funds under the management of affiliated investment advisers (“Affiliated Mutual Funds”), after comparing any such fund to an unrelated peer group. Fiduciary Trust and its 
affiliates will receive, and may share, compensation for investment management services from each Affiliated Mutual Fund in which the account invests. There are neither sales commissions nor 
“load” charges on either the purchase or sale of shares of Affiliated Mutual Funds, nor any redemption fee upon the sale of shares of such Affiliated Mutual Funds. Neither Fiduciary Trust, nor 
any affiliate, receives any Rule 12b-1 distribution or shareholder servicing fees from any affiliate attributable to investing in any of the Affiliated Mutual Funds. To avoid duplication of fees, 
Fiduciary Trust excludes the value of your holdings in any such Affiliated Mutual Fund in which you invest from the fee calculation on your account, however FTCI charges an administrative fee 
of 0.25% that will be applied to the value of any assets invested in Affiliated Mutual Funds, where permitted by law.  To the extent account assets are allocated to unaffiliated third-party 
managers and sub-advisers, the account may incur additional fees charged by those third-party managers and sub-advisers.

8. With regard to investment in mutual funds, additional information may be found in the prospectus, which will be provided upon request. Investors should carefully review the prospectus and 
consider a fund's investment goals, risks, charges and expenses before investing.

Extent of FDIC Insurance: Securities, mutual funds and other non-deposit investments in your account are subject to investment risk, including possible loss of principal amounts 
invested, are not deposits or other obligations of, or guaranteed by, Fiduciary Trust, and are not insured by the Federal Deposit Insurance Corporation (“FDIC”) or any other 
government agency. Cash balances in your Account may be placed on deposit at one or more FDIC-insured banks, including UMB Bank, NA and possibly other Depositories, and, if so, 
are insured to the maximum extent permitted under the FDIC’s general deposit insurance rules in accordance with the Federal Deposit Insurance Act (further details can be found at 
www.fdic.gov/deposit/).



Disclosure Information
9. Certain information contained herein constitutes “forward-looking statements” which can be identified by the use of terms such as “may”, “will”, “should”, “seek”, “expect”, “anticipate”, “project”, 

“estimate”, “intend”, “continue”, “target” or “believe” (or the negatives thereof) or other variations thereon or comparable terminology. Due to various risks and uncertainties, actual events or 
results or actual performance may differ materially from those reflected or contemplated in such forward-looking statements. As a result, investors should not rely on such forward-looking 
statements in making their investment decisions. No representation or warranty is made as to future performance or such forward-looking statements. 

10. This report may include data, commentary, quotes, research, analysis, tools, news and other information provided by companies that are not affiliated with Fiduciary Trust or its affiliates 
(collectively, “Franklin Templeton”) (together, “Third Party Content”). Third Party Content will generally be clearly identified and is provided for informational purposes only. Although we believe the 
sources of the Third-Party Content to be reliable, we make no representations or warranties as to the Third-Party Content and do not guarantee their accuracy, timeliness, completeness or 
usefulness. Third Party Content is provided “AS IS” and neither the Third-Party Content Providers nor Franklin Templeton shall have any liability related to the use or misuse of the Third-Party 
Content provided. Moreover, our use of Third-Party Content shall not be construed as an endorsement by or affiliation with the Third-Party Content providers and Franklin Templeton’s products 
or services. Third Party Content may be protected by United States or international copyrights and may not be copied, used or distributed without the permission of the relevant Third-Party 
Content Provider. All trademarks and service marks identifying Third Party Providers are property of their respective owners. Important data provider notices and terms available at 
www.franklintempletondatasources.com.

11. Any description of tax consequences set forth herein is not intended as a substitute for careful tax planning. Recipients of this material are advised to consult tax counsel for advice specifically 
related to any and all tax consequences of an investment made with or through Fiduciary Trust. The information provided herein is not intended to, nor does it specifically advise on, tax matters 
pertaining to federal, state, estate, local, foreign or other tax consequences of an investment. The recipient is solely responsible for all tax consequences with respect to any investment made 
with or through Fiduciary Trust.
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